
Cold Sales Definition 

 

 

Cold Sales = Selling to people who might or might not be prospects. Selling to people that doesn’t 

know you, and wasn’t expecting to be sold to.  

 

Cold = Opposite of eager prospects who are positioned to likely buy. Dealing with prospects that are 

potentially more difficult to move towards a sale. 

 

Sales = Act of selling. The process of getting some one to exchange money for a product/service.  


